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HYKTEJIEPAI AHBIKTAY YIIIH MAIIUHAJIBIK OKBITY AJITOPUTMIH KOJIJAHY

Temip Hypmaxan, Maructpant, AKnaparThIK TEXHOJIOTHsIap GpaxynsTeri, JKacaH bl HHTEIICKT
xoHe BIG DATA xadenpacsl, Mmaructpant, an-Oapadu aTeiHnarsl Kasak YITTBIK YHUBEPCUTETI, AJIMaTHI,
Kazakcran.

Annotamus. Kapxbl cexTopelH HUGPIBIK TpaHchoOpMalUsuldy >KOHE MiHJETTeMerep YIIiH
0oCEKeNeCTIKTiH KYIICIol KaFJaiblHa KOMMEPIVSUIBIK OaHKTEp 63 MapKEeTHHTTIK KOMMYHHKAIUSIIAPBIH
OHTAMJIAaHABIPY KaXKeTTUTiriHe Ttam Oonaabl. Jlemo3uTTepAi TapTyablH JOCTYplli MOAENl — JKammai
TeNIEMapKETUHT («CYBIK KOHBIpAylIap») — TOMEH KOHBEPCHSJIBIK KOPCETKIIITEP MEH >KOFapbl OMEPaIUsIIBbIK
IIBIFBIHAAPMEH CHUITaTTajapl, OyJI OM3HEC-TpollecTepae TOCKAYbUTIAP TyAbIpaabl. byl 3eprTey MammHaMeH
OKBITY aJTOPUTMJICPIHE HEri3NeIreH MYHIAl IISKTeyJepl aHBIKTAY KOHE KO 9MICTEMECIH YChIHAJbI.
OMmnupukaiblk aepekrepre (11 162 Oakpuiay) CyHEHE OTBIPBIN, EKUIIK KiacCH(PHUKAIMSI MOIACIbAEPI
(;morucrukansik perpeccus, Random Forest, Gradient Boosting) KypbUIbIl, BaluaalusulaHabL. AJJIBIH ana
aHATMTHKAFa KOy MakcarTainMaraH TpadukTiH 43%-ra nedinri Oemirid aHbIKTayFa, KITUEHT TapTy IIBIFBIHBIH
(CAC) azaiiTyra 5koHE caTy IPOILECIH ©3repTyre MYMKIH/IIK OepeTiHl JaJIelaeH . DKOHOMHUKAIBIK THIMIUIIK
TypFEICBIHAH Precision skoHe Recall kepcerkimrepin TyCiHIipyTe epeKine Hazap ayaapbliaibl.

Tyiiin ce3nep: 0aHKTIK MapKETHHT, MAaIlTHHAMEH OKBITY, €KUIIK JKIKTEY, TapUIBLIBIKTApP, OOMKaAMIBI
aHanuTHKa, [ pagueHTTik OyctuHr, Panmsm dopect, OusHec-mporiecTepai OHTalIaHaIbIPy, AepeKTep i OacKapy.

Temip Hypmaxan
Kazaxcrkuii nayuonanouwiil ynusepcumem um. Ano-@apabu, Anmamol, Kazaxcman

Hcnonb3oBanue ajJropuTMa MallMHHOTO 00y4YeHHs J1J1s BbISIBJIEHHS CJIa0bIX MeCT B mpoliecce
B3aNMO/IeHCTBHA 0aHKa M KJIHEHTOB

Temup Hypmaxan, waructpadt, ¢akynsTeT HH(POPMAIMOHHBIX TEXHONOTHH, Kadeapa
nckyccrBenHoro naremiekra u BIG DATA, maructpanTt, Ka3axckuil HalimoHaNbHBIA YHUBEPCUTET UM. AJTb-
®dapabu, Anmatsl, Kazaxcran.

AnHoranusa. B ycnoBmsax wmdpoBoit TpaHchopmanuu (HUHAHCOBOTO CEKTOpa W yCHUJICHUSA
KOHKYPEHLIMM 3a 00s3aTeNnbCTBA KOMMEPUYECKHE OaHKU CTAJIKHBAIOTCS C HEOOXOOMMOCTHIO ONTHMH3ALUU
CBOMX MAapKETHHIOBBIX KOMMYHHUKalMid. TpaguuuoHHass MOIENIb NPUBICUCHUS JETO3UTOB-MaCCOBBIN
TENIEMAapPKETUHT («XOJIOIHBIC 3BOHKM») — XapaKTEPU3yeTCs] HU3KUMH MOKa3aTesIMU KOHBEPCUHU U BBICOKUMH
OIlEPAllMOHHBIMH 3aTpaTaMu, YTO co3JaeT Oapbepbl B OM3HEcC-TIporeccax. DTO HCCISNOBaHHE Ipeniaraer
METOJONOTHI0 OOHAPY)KEHHsST W YCTPAHEHUS TAaKUX OrPaHWYEHHH HAa OCHOBE aJrOPUTMOB MAIIWHHOIO
oOyuenus. Ha ocHoBe ammupudeckux mgaHHbIX (11 162 HaOmronenwns) ObUTH CO3MaHBI M MTPOBEPEHBI MOJEIH
OunnapHOl Kinaccuukammu (morucrudeckas perpeccusi, Random Forest, Gradient Boosting). JlokazaHo, uto
Nepexos1 K NpeaBapUTEIbHON aHAIMTHKE ITO3BOJISET BBIIBUTH 10 43% HereneBoro Tpaduka, CHU3UTH 3aTPaThl
Ha mnpusnedeHue kimeHToB (CAC) um u3MmMeHuTh mpouecc npopax. C TOUYKM 3peHHs SKOHOMHYECKOU
s dexTuBHOCTH 0c000€ BHUMaHHE yneseTcs HHTepIpeTanny nokasareneii Precision u Recall.

Kinrouesble ¢10Ba: 0AHKOBCKUI MAapKCETHUHI, MAallIMHHOC O6y‘leHI/I€, 6I/IHapHa$I KJ'IaCCI/I(i)I/IKaLII/IH, Y3Kue
MECTa, MPOrHo3Hasd aHaJIMTHUKA, Fpa,[[HeHTHBIﬁ 6YCTI/IH1", PBHI[BM CDopeCT, OIITUMU3alIUA 6I/I3HeC-HpO].ICCCOB,
YIIpaBJICHNUEC JaHHBIMU.
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Using a machine learning algorithm to identify weak points in the process of interaction between the
bank and customers

Temir Nurmakhan, master's Student, Faculty of Information Technologies, Department of artificial
intelligence and BIG DATA, Master's student, Al-Farabi Kazakh National University, Almaty, Kazakhstan.

Abstract. In the context of the digital transformation of the financial sector and increased competition
for obligations, commercial banks are faced with the need to optimize their marketing communications. The
traditional model of attracting deposits — mass telemarketing ("cold calls") — is characterized by low conversion
rates and high operating costs, which creates blockages in business processes. This study provides a
methodology for identifying and eliminating such constraints based on machine learning algorithms. Based on
empirical data (11,162 observations), binary classification models (logistic regression, Random Forest,
Gradient Boosting) were created and validated. It has been proven that the transition to pre-analytics allows
you to identify up to 43% of non-targeted traffic, reduce customer engagement loss (CAC), and change the
sales process. Particular attention is paid to the interpretation of Precision and Recall indicators in terms of
economic efficiency.

Keywords: banking marketing, machine learning, binary classification, bottlenecks, predictive
analytics, gradient busting, Randham Forest, Business Process Optimization, Data Management.

1. Kipicne. Byrinri sxoHOMHKaga JIEPEKTEP KAP>KbUIBIK MHCTHTYTTAPIAbIH OdceKere KaOuLIeTTUIIrH
AHBIKTAWTHIH HET13T1 aKTUBKE aliHaayaa. EKiHII ASHIeiIi OaHKTep TYPaKThl KapKbUIAHBIPYIbl KAMTaMachl3
€Ty MakcaTblHIa OJIIIeK calbIM OHIMIEpiH OelceHAl TypAae AambiTyaa. Anaiiga OChbl ©HIMICPAlI cary
apHajgapbl KeOiHece KOHCEpBaTHBTI Oonbin Kaja Oepemi. TemeMapKeTHHI TYTBIHYIIBUIAPMEH 6©3apa
OpEKETTECYIIH HETi3ri Kypajbl OONbIN Kana Oepeli — KOHTaKT-OPTAJIbIK OIEpaTOpIapbIHbIH KIHCHTTEP
Oa3achIHa TikeJel KoHbIpay marysl [1].

byn Tocimmiy Mocelmeci — OHBIH TOMEH TaHIAMAaIBUIBIFBL. baHKTEp MYMKIHAITIHIIE KOI OJIEYerTTi
CaJBIMIIBUIAPFA KETy YIIH «KiTeMIOiK >kaly» CTpaTerdsulapblH KonmaHanabl. by xyienmik macemenepre
oKeIesi:

1. TemeH KOHBepCHSUTHIK KepceTkimrep: CraTHCThKara CoWKec, OaHKTIK CEKTOpHAarbl CYBIK
KOHBIpayaapablH TuiMainiri cupexk 1-3%-maH acagpl, Oyn pecypcTapAblH YIKEH BICBHIpaIKa
VITIBIpaFaHbIH KOPCETEI.

2. OmepauusiblK TOCKaybUImap: OUTIKTI KBI3METKEpJIEepAiH YaKbIThI MEH TeneoH KeNmlIepiHiH
CHIUBIMBUTBIFBl  0ac TapTyJapabl OHACYre KyMcalajpl, all Ke3eKTep HeMece pecypcTapibly
JKETICIIEYIITIr cangapblHaH afall KITHEHTTep Ha3apJaH ThIC Kallybl MyMKiH [3].

3. bemenmix Toyekenmaep: MAOYybUIIIBUT MapKeTWHT anangblKTel (NPS) Temenpmerim, kiueHTTEpIiH
keryine (Churn Rate) pIkmman ereni.

3epTTeymiH ©3eKTiIiri: 6aHk 0acKapybIHIAFbl MapaJurMaHbl ©3repTy KaKeTTUIIriMeH OalaHBICTBI: KOJI-
OpTAIIBIK KBI3METKEpJIepiH KeH KoelleM/Ie YJIFAaWTyJaH aKbpUIIBl IIENNM KaObUImayasl KoJjay >KyienepiH
MHTEHCHUBTI Naiaananyra. JKyMBICTBIH MaKCcaThl — caTy MPOLECIHACT] MIEKTEyIep/li aHbIKTayFa jKOHE OJIapbl
TYTBHIHYIIBI MiHE3-KYJIKBIH OOIDKaMIBIK MOJIENbICY apKbUIbl OHTAIaHABIPyFa apHAIIFaH aIrOPUTM/IIK TCIII
azipey.

2. Marepuajgap MeH dictep
2.1. lepexTepai cunarray koHe 3epTTeymIiIik qepexktep Taagaysl (EDA)

3eprreyain >MmupUKanblK Heri3iH 11 162 MapkeTHHrTiK OaiiaHbIC Typadbl aKoapaTrThl KaMTHUTBIH
JeTiepCOoHaIaHABIpbIIFaH bank.csv 1epekTep KUBIHTBIFB Kypaabl. Op %a30a KIMEHTTIH CUIaTTaMalapbIHbIH
BEKTOPBIH KoHE KOMMYHUKALMS HOTHXKECIH (MaKCaTThl alfHBIMANbI — ACMO3UT: H9/5KOK) KOpCeTei.
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Benrinep kenicriri (X) 16 aiiHpIManbIIaH Typaabl ’KoHE ofap Keneci kinacrepiepre OeJiHreH:

o OuieyMeTTiK-1eMorpadusiabiK npoduinb: age, job, marital, education.

o Kapxsuibik npo¢uiis: balance (oprama XbpUIIBIK KaJIIbIK), housing (MmoTekaHblH O0mysbl), loan
(TyTeIHYIIBUIBEIK Hecue), default (Kapbi3apl eTey OoibIHIIA Ae(OIT).

o ArpIMIaFrbl HAYKaH mapaMeTpJepi: contact, day, month, duration, campaign.

o KapsiM-KaTbiHac Tapuxbl: pdays, previous, poutcome.

3epTTeyIiTiK IepeKTepi Tanaay asChlHAa HEri3ri aifHBIMaIbUIapAbIH Tapalybl MEH JUCIEPCHSICHI 3EPTTEI/I.
MakcaTThl CHIHBIITBIH Tapallybl CaJIbICTBIPMAIIBI TYPJIE TEHrepiM/Ii €KeHI aHbIKTa kI (Heno3utrepaiy 47,4 %-
bl MaKYJIIaHFaH, aj 0ac TapTyaapasiH 52,6 %-b1 0ac TapThuIFraH), Oy JlyphICTBIIBIK METPUKACHIH KOJIIaHyFa
MYMKIHZIIK Oepeni, Oipak OuzHecTiH Makcartrapbl yiiH onaik nen Kaiitapeim amy kepcerkimrepi 0acTs
OpBIHJIA KaNabl.

2.2. JlepexTepi aaabIH ana eHjaey (AIAbIH aj1a oHJdey KYObIpPbI)

AJITOPUTMHIH KOHBEPI'eHTTUIINH KaMTaMmachl3 €Ty VIIH KOl CaTbUlbl JepeKTepli OHJIeYy KYOBIPHI icKe
ACBIPBULIBL:

1. AHoManusijiap MeH OJIKbUIBIKTAPABI OHAeY: pdays aifHbIMAIBICH! (COHFBI OaiylaHbICTaH Oepi OTKEH
KYH CaHbI) J)KaHa KJIMEHTTEp YIiH "-1" MoHIH KaMThIbl. ByJT KaIlIbIKTBIK MOIEIIbACPIH/IE 1Y TYIABIPIBL.
MoH 0-re e3reprinim, is_new_client ekisik ¢uiar eHriziiii.

2. Epekmenik koaray:

Label Encoding (x € {0, 1}) o mamsmm:.

O  eKUIIK aiiHbIMaJIbLIapFa
o MHepapxuschl )KOK HOMUHAIBAB allHBIMATBIIAP (KYMBIC, OimiM) ymriH One-Hot xomray omici
KOJITaHBULIBI. BYJT CBI3BIKTHI MOJENbAEP aPKbLIbl aHBIKTAIYBI MYMKIH KaJlFaH OpIUHAIIIBI
TOYENIUTIKTCH ayjlaK 00iyra MyMKIHJIK Oepill, epeKIelTiK KeHICTIrHIH oJIeMiH 42 oJeMre
JIEHIH apTTHIPIBL.
3. Macmrabray(Scaling): Canaplk cunarramanap (OamaHc, jxkac) Z-Oarajmay OOHBIHIIIA HOpMaliay
apKBUIBI CTAHAPTTAIJIbL:

MYHJa |[I — opTalla MOHi, ajl G — CTaHJAPTThI aybITKy. BYJ JOTMCTHKAJBIK perpeccus YIIiH aca
MaHBI3IBI, ce0eOl O AEpEKTEePAiH IMIKaJacklHa Ce3IMTall.

2.3. Banquaanusi mpoTOKOJIbI

Yiiri MakcaTThl Kiacc OolbIHIIA cTpaTuuKauusiIaHsbl, oKeITY (80%) xone Tectiney (20%) KubIHIBIIapbIHA
Oemiami. Mopens runepnapamerpiepin Oanrtay ymIiH 5-06NIKTIK KpocC-BalUAamusl MPOIEAypachl
KOJIIaHBUIIBI, OYJI abIHFaH KOPCETKIIITepAiH Ke3AeHCOKTHIFBIH KOS IBI.

3. DKCIIepUMEHT K9He HITH KeJIep

Byn OGemimzme cHUMYISAIUSHBIH erKel-TerKelTl Taiaaybl YCBHIHBIIAABI: ajJbIMEH Mocelelli aiiMakTapibl
AHBIKTAIl, COMAaH KeWiH MOJeNbJi SKOHOMHKAIBIK TMaiifaHel OapbIHIIA apTTHIPy YIIH KaauOplieyMmMeH
asiKTaJIa bl

3.1 YakpIT Y3aKTBIFbIH TAN1ay APKbLIbI TAPIIBLIBIKTAPABI AHBIKTAY (TAPIIBLIBIK TAJIAAYbI)

OKCeprUMEHTTIH OipiHII Ke3eHi Ka3ipri yzaepicrte KYpbUIBIMABIK THIMCI3IIKTep Oap J1ereH rUmoTe3aHsbl
nonenyaeyre 0arpITTanpl. TeneMapKeTHHITErl peCypPCTHIK IbIFBIHAAPABIH HEeri3r1 KOpCeTKIll — KOHBIpay
y3aKkThIFbl. bi3 nepexkopabl OainaHbic y3akThiFbiHA Kapaid 100 CeKyHIATBIK apaibIKTapra OeNIiK »KoHe
KOHBEPCHSHBIH WAPTThl bIKTUMaIbirbin £ (Deposit| Duration) ecenrenik.
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Conversion Rate by Call Duration (Seconds)
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Duratlon Bms

Cyper 1. lllakpIpy y3aKThIFbIHA OAHIaHBICTHI KOHBEPCHSUIBIK KOPCETKIIII
I'paduk Tanpaysl: 1-cyper THIMCI3IIK aiiMaFbiH alfKbIH KOPCETEI.

o l-aitmak (< 100 c): KouBepcus 0-re Tasy. byn — omepatopiapablH KOHBIpAY IMAJBIN, COIEMICCYTe
YaKBIT JKYMcarl, OiplieH 0ac TapTyFa YIIBIPAUTBIH «oIi aliMaKy.

o 2-aiimak (100-300 cex): KouBepcus ecyiHiH OacTanysl.

o 3- aiimak (300—1000 cex): XKorapbl THIMIUTIKTIH TYPaKThI ICHTCHi.

o 4- aiimak (> 1000 cex): [llekapaiplK THIMAUTIKTIH TOMEHACYI.

Ken memnmepaeri KoHpIpay miainy «1-30Hana» yikeH Tpaduk Tymsipaibl. ML-MomenbiHiH MiHIETI — OCBI

KITMEHTTEP/II Oap KOHBIPAY IIaIFaHFa JACHIH CY3TileH OTKi3iM, OCBl TapIIBIFBIH JKOK0.

3.2. Monesbaepain caabICTHIPMAIBI TAJAAYbI

Y MonenpIiK apXWTEKTypa OKBITHUIBIN, ChIHAKTaH oTki3inmi. KemrikripiareHn ynrinepaeri (chiHAK
JKUBIHTHIFBI, N=2233) HOTIXKeep 1-KecTene KopCceTUIreH.

1-kecte. Mozens camachiHBIH KOpPCETKIIITepi

Aaroputm Accuracy Precision Recall F1-Score ROC-AUC
Logistic Regression 0.797 0.796 0.769 0.782 0.873
Random Forest 0.853 0.827 0.871 0.849 0.915
Gradient Boosting 0.846 0.819 0.866 0.842 0.919
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HNHutepnperanus:

Gradient Boosting anroputmi (XGBoost icke aceipysl) 0,919 ROC-AUC kepceTkilriMeH eH KaKCh
xanmnbiiay Kabinerin kepcerti. Random Forest con sxorapst Recall kepcerkimin kepcerkenimen, Gradient
Boosting keneci kagaM — Kecy WIeriH TaHJay YIIiH MaHbI3/bl TYPAKThI BIKTUMAIBIK PEHTHHTIH YCHIHBI.

2-cyper. Anroputmaepnig ROC KUCBHIKTapbIHBIH CABICTBIPYHI

ROC Curves Comparison

1.0

0.8

0.6

0.4

True Positive Rate

0.2

J/ —— Logistic Regression (AUC = 0.873)
/’ Random Forest (AUC = 0.915)
0.0 —— Gradient Boosting (AUC = 0.919)
0.0 0.2 0.4 0.6 0.8 1.0

False Positive Rate

ROC xkuchIk rpaduri (2-cyper) ancaMOIb 9miCTepiHIH (3KaChll )KOHE KBI3FBUIT-Caphl ChI3BIKTAP) CHI3BIKTHIK
MOJIeIbI'e KapaFaHIa YCTEMIITIH pacTanIbl.

3.3. Erxeii-Ter:keiisi kareaik Tanaaybsl (Confusion Matrix Analysis)

OnepanusutblK THIMIUTIKTI OaFanay yiriH 013 eH y3mik monenbiH (Gradient Boosting) xaremik MaTpHIlachH
TangaiMeI3. by 6i3re abcTpakTini KepceTKimTepi On3Hec-porecTep TUTiIHE ayaapyra MYMKIHIIK Oeperti.

Cyper 3. Karenix marpurace! (Gradient Boosting)

Confusion Matrix: Gradient Boosting Model
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KBaapanTtrapasl Tajajgay:
1. True Negatives (TN) = 973.
busnec-marbIHaCHI: CaTI)IH ajlyra ILaI\/'II)IH €MEC KIIMCHTTEP, MOACIIb TapallblHaH AYPBIC aHbIKTAJIraH.
Ocepi: Hoctypm yaepicre OaHk OyJl KIHMSHTTEpiH OapiblFblHAa KOHbIpay Imanmap emi. Moaenb ocel 973
KOHBIpay/bl )kacamayFa MYMKIHAIK Oepirl, ’y3aereH >KyMbIC CaFaThIH YHEM/ICHII.
2. True Positives (TP) = 916.
busnec-marbIHachI: MOI[GJ'II) AYPBIC aHBIKTaraH MaKCAaTThl KIIMECHTTEP.
Ocepi: byn — eH y31ik oneparopiiap KOHbIpay IIaaybl THIC 0ACBIMIIBIK OSpIITeH KIIMEHTTEP Ti3iMi.
3. False Positives (FP) = 202.
Busnec-marbiHacel: Mogennb TaObic OoMajpl aen OokaraHbIMEH, KIMEHT 0ac TapTKaH JKaraaiap.
Ocepi: by — ce3ci3 onepalusuibIK MIBIFBIHIAP («00C» KOHBIpaysap), anaiaa onapasiy yieci (9%) ke3neicor
TaHJayMEH CaJIBICTBIPFaH/Ia eIoyip TOMEH.
4. False Negatives (FN) = 142.
busnec-marsinacer: XKoranteurran maiina. Mogens Ti3iIMHEH ajbIll TACTaFaHBIMEH, IIBIH MOHIHIE KETICIM
Oepep el AereH KIMEHTTE.
3.4. lllexTi 6anTay

CranaapTThl MOIEIbAEP KIacc TarabiHaay yiniH 0,5 bIKTUMaJIIBIK IIETiH KoJlaaHaabl. Alaiiga, ousHecte |
sxoHe Il TunTeri KaTeaiKTep/iH MIBIFBIHBI Oip/eh emMec.

P
P

;
o IakpIpy HIBIFBIHBI (Ceant)

C

o JKoranraH KIMEHTTIH (Crmissed. IIBIFBIHBI JKOFAPHI (CaBIMHBIH oMip OOWBIFBI KYHBI). bi3 maifma
(YHKIMSICBIH OapbIHILA apTTHIPY VIIMIH IIEKTI MoHI (0) OHTalIaHIBIPABIK;
Profit(8) = TP(0) - LTV — (TP(8) + FP(8)) - Coan
Tanmay xepcerkenaei, mekri Mol 0,5-Ten 0,35-ke TomeHaeTy KochiMia 40 MakcaTThl KIMEHTTI TapTyFa
(FN azarob1) MmyMkiHzik Oepeni, an «0oc» makbipynap (FP) causl eneycis eceni. By Momenbai Ou3HeCTiH
TOYEKEITe IETeH BIHTAChIHA OeiimM ey OOMNBIT TaObUIAIp.

TOMCH.

3.5. Coi3bIKTHIH MaHBB3ABLILIFBI (Feature Importance)

[emrim KaOBUIIAYABIH CHTIATHIH TYCIHY YIIiH 0i3 I'pamneHTTi KYIIeWTy MOAETIHIH CBI3BIKTHI MaHBI3ABLIBIK
TaIayblH KOJIJAH/IBIK,

4-cyper. Gradient Boosting Monenberi cunaTTapIblH MaHbI3IBUTBIFBI

Feature Importance (Gradient Boosting)

duration
month
contact
pdays
housing
poutcome
age
balance
day
previous
campaign
loan

education

job
marital
default

0.

o
o
i

0.2 0.3 0.4 0.5
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dakTopaapabl peHTHHITEY (4-cypeT) KeJseci yJarijiepai kepcerri:

o ¥Yzakreirel (54%): Kputukaisik Mapkep. ¥3ak oHriMmenep tabwicrieH OaitmanbicThl. (ECKepTy: HaKThI
Oomkay MofeTiHae OYJT KOPCETKII KOHBIPAY albIH/Ia «OChI CETMEHTITCH OpTallla SHIIME Y3aKThIFbD)
KOPCETKIIIIMEH alIMacThIPbLIa/Ib).

o Aii (9,5%): AHBIK MayChIMIIBUIBIK. MaMbIp MEH KbIJI COHBIHA OSJICEHAUTIKTIH ocyl OaiKanabl, Oy
KOJUI-OPTAJIBIK KbI3METKEPJICPIH TUHAMHKAIIBIK OaCKapy/Ibl KaXKeT eTel.

o Konrakr (8,3%): ysanel  Tenedonmapra (MoOWIBAI TenedoHIapra) KacallFaH KOHBIpAyiIap
CTaIMOHAPIBIK Telle)OHIapFa KaparaHa THIMIIPEK.

o Pdays (7,8%): »xakpiHa OailyIaHBICKAH <OKBUIBD KITMEHTTEP/IIH CAThII aJTy BIKTUMAJIIBIFBI JKOFAPBI

4. Tankbuiay: Busnec-npouecrepai TpanchopMmanusiay xKoHe IKOHOMHKA

OKCTIepUMEHT HOTHKENepi AHBIKTAIFaH TapIIbUIBIKTApAbl JKOATHIH JKaHa OW3HEC-TpoIecTi jobajayra
MYMKIHJIK Oeperti.

4.1. Penmxxunnpunr npouecci (To-Be Model)
Kemiyiik KoHbIpay/1apaaH OomKaMIbl aHAJTUTHKAFa KOITy caTy 0eJiMIHIH )KYMBbIC JJOTMKAChIH ©3repTe/i:

1-ke3zen: baranay. Kimentrepain Oykin 6a3achl KYH callblH MallUHATBIK OKbITY (ML) MonenineH oTKi3iiei.
OpOip KIMeHTKe Kayar 0epy bIKTUMaAbiFbl (Propensity Score) TaraiibiHaana bl

2-ke3eH: CerMeHTanus.

o A cerment (Score > 0,7): «blcreik» munrep. VIP menemkepnepre xioepineni. Cxkpunt: «Kemicimmi
asKTay».

o B cerment (0,3 < Score < 0,7): «Ksuei» ymarep. Kanmel komr-opTanblkka xidepireni. CKpuIT:
«KaxeTTuTikrepai aHbIKTay».

o C cermenr (6amn < 0,3): «Cysik» muarep (nepekkopabiy 43%-b1). KoHpIpay Ti3iMiHEH MIBIFAPBIIAIbI.
Baiinansic ap3an 1udpisik apHanapra (Push, Email) aysicTeIpblaaabl.

4.2. JKOHOMUKAJBIK dcep/i ecenrey
bi3 pecypcrapap! yHeEMAEYAl ChIHAK YATiCiHE (2 233 KIIMEHT) HEeri3/ene OTHIPHIIN eCenTerMi3.

Kopamannap:

o «Refusaly» maxpIpyasiH opraima yaKbIThI (t fail ) =3 MHUHYT.

o Omneparop KYMBICHIHBIH 0ip MUHYTBIHBIH KYHBI (CGE fmz’rl) = maptTHl 1 Gipik.
o Ilem moninge Tepic Gomkamaap cansl (TN) = 973.

YaksIT YHemey:
Timegped — TN %t — 973 x 3 — 2919 M = 48.6 9acos

Bapneik nepexkop Ooitbiamma (11 162 xiveHT) yHeMzey mmamaMeH 243 caraT Ta3a COWJIECY YaKbIThIHA TE€H
Oomasel. by aitbiHa 1,5 Tonbik mraTThik Kei3MeTkepaiH (FTE) sxyMbIchIHA SKBUBAJICHTTI.

HNuBecTunusaHbIH KaiTapbiMbl (ROI):

Kaiita koHbIpay mamy 0a3acekiH 43,5%-ra a3alThill, MakcaTThl KIHEHTTEPAIH 90%-bIH caKTal KajFaH Ke3le
(Recall maimeri OofibiHIIIa) KOHBEPCHS KOPCETKil 0actanksl 47%-1aH MbIHA A JISHTelre NeiiH eceni:

TP 916

TP + FP 916 + 202
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Byt coTTi KOHBIpaynapablH THIFBI3ABIFEIH IIAMaMEH €Ki ece apTThIpajbl, Oyl omepaTopiapAblH KyH3emiciH
alTapibIKTal a3aiThIN, OapblH MOTUBAIUSACHIH apTTHIPAJIBL.

5. KopbITBIHABI

Ocpl 3epTTey OAHKTIK TEIEMApKECTHHITIH OINEPAllUsUIBIK THIMIUIIH apTThIpy MIHACTIH KapacThIPAbL.
MaimHaMeH OKBITY aJlTOpUTMIEPIH KONZIaHa OTBIPHII, 013 caTy MPOIECIHETI TeXETITepIi MaTeMaTHKAIIBIK
TYPFBIIaH (opMalIn3alHsIIal, aHbIKTAI JKOHE )KOIOFa MYMKIHJIIK aJlJIbIK.

Heri3ri HoTmxenep:

o TexHonmorusuiblK THIMAUTIK: [paiueHTTi KYIIEUTy MOJIENbIepi koraphl Oomkay nanirin (ROC-AUC
> 0,91) kepceremi, Oyl oiapabpl MapKETHHITIK BOpPOHKajapa CEHIMJII Cy3ri periHiue KoljaHyfra
MYMKIHIIK Oepeni [5].

o OmnepanusuiblKk oHTainanapipy: Herisri Tockaybul petinze Oenriii 0ac Tapty TpaduriH eHjey
aHBIKTAJIBI. AJIIBIH ajla aHaJMTHKA MAaKCaTThl JIMATEPIl eNeyll TYplAe MKOFalTIail IIBIFBIC
KoHbIpaysap kenemid 40—45%-ra neiin a3aiiTa anajpl.

o Crparerusiblk MaHbI3bl: EpeKienikrepaiH MaHbI3AbUIBIFBIH Ty MiHE3-KYJIBIK (PaKTOpPIIapbIHBIH
(GaitnaHbic TapHUXbl, OTKEH HAYKaHIAPJBIH HOTHIKEIEPl) CTAaTHKAIBIK JAeMOrpadUsuIbIK JepeKTepre
KaparaHja MaHbI3IbIpaK ekeHiH kepcerTi [1]. by 6ankrepre CRM sxyiienepine AepexTepi KuHay
MeEH cakTay TOCUIIEPiH KalTa Kapay/bl Tajarn eTel.

[MpakTukansik ycbiHbic: ExiHIm JIeHrelni 6aHKTepre KaCKaJThIK CKOPUHT MOJIENbACPIH €HTi3y YCHIHBLIAIbI,
OH/Ia MaIIMHAIIBIK OKBITY aJITOPUTMI THIMCI3 TpadukTi OaiilaHbIC OpTaNIBIFBIHA JKETHEH TYPHIT TOKTATAThIH
«KaKITa» PETiHe KbI3MET eTe]Ii.
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